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While practice fundamentals remain the primary driver of value, broader market conditions can
influence valuation multiples, deal structure, and buyer appetite. Understanding these factors helps
advisors plan strategically rather than react to headlines.

Interest Rates
Interest rates influence the cost of capital for buyers. Higher rates can slightly compress valuation
multiples or shift deal structures toward more performance-based payments, though strong recurring
practices remain attractive.

Capital Availability
When institutional capital is abundant, competition among buyers increases and supports valuations. In
tighter credit environments, buyers focus more heavily on operational strength and revenue quality.

Market Performance
Bull markets may temporarily boost revenue and optimism, while downturns can slow deal pacing.
Buyers often evaluate normalized revenue rather than short-term market swings.

Industry Consolidation
Ongoing consolidation in wealth management drives demand for well-run advisory firms. Periods of
active acquisition activity can support valuations.

Regulatory Environment
Regulatory changes influence cost structures and risk perception. Firms with strong compliance
infrastructure are better positioned during uncertain periods.

Demographic Shifts
An aging advisor population increases supply of practices for sale, which may make buyers more
selective but also increases the need for succession solutions.
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Technology and Scale
Rising client service expectations and technology demands favor firms with modern systems and
scalable infrastructure.

Buyer Risk Appetite
Economic uncertainty may influence how risk is allocated within deal structures, often increasing
earn-out components rather than reducing overall valuations.

Market cycles come and go, but durable client relationships, recurring revenue, and operational
strength consistently drive value. Advisors who focus on controllable fundamentals are best positioned
regardless of the economic environment.


